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Potential markets for 70- to 115-seat RJs I Technology to assist aircraft turnaround processes 
CFM56-7B maintenance management & budgets I Appropriate parts & components for cabin maintenance  

Configuring an M&E system for MRO providers I 737NG freighter conversion programmes

HITS THE SPOT 
 

FINDING THE NARROW TARGET OF 
SUCCESSFUL LARGE RJ OPERATIONS
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EmpowerMX powered Cloud MRO Network

Airline EMX Cloud 3rd Party MRO

Dashboard Access
Across Various MROs

Digital Data Connect

MRO Manager

MRO 1

MRO 2

MRO 3

MRO 4

 Push BOW per Contract
 Provide access to ETC
 Approve Contract Terms
 Assess MRO Performance (Dashboard)

 Customer Contracts
 Access BOW
 ETC/ Digital Sign offs
 Close BOW

Digital Data Conect
(On Prem Instance)

Technical Docs

System of Record/
Materials

Digital Data Conect
(On Prem Instance)

NR, Materials, 
Accomplishment 

Integrations

Electronic Taskcard 
Integrations

 System of Records Update
 Export completed Check into Records

When Airlines and the MROs that Contract with Airlines are jointly on EmpowerMX platform

It provides full visibility It avoids data re-input It avoids billing conflicts resulting in immediate 
payments vs many months of delays
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